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BUSINESS MODEL

Voltverashop  Distribution Network
A four-tier hierarchy engineered for maximum reach, operational efficiency, and partner profitability — from flagship hubs to last-mile delivery.

Nexus Warehouse

Flagship hub — regional strategy, bulk 
inventory, and partner oversight.

Metro Warehouse

City-level distribution center serving 
multiple districts and local nodes.

Local Warehouse
Neighborhood fulfillment node 
enabling rapid, cost-efficient 
delivery.

Swift Warehouse

Last-mile micro-warehouse for instant 
order dispatch and customer pickup.



INVESTMENT PLANS

Voltverashop Nexus Warehouse 
Investment
Four structured tiers designed to match your ambition — from first-time investors to 

enterprise-level operators.

Starter ₹25 
Lakhs[25%]

Entry-level Nexus 

partnership with full 

Voltvera shop 

operational support and 

training.

Growth ₹50 
Lakhs[30%]

Expanded territory with 

enhanced commission 

potential and priority 

brand support.

Premium ₹1 
Crore[35%]

Multi-city presence with 

dedicated account 

management and 

technology integration.

Enterprise ₹2 Crore[40%]

Flagship regional hub with maximum commission, full infrastructure, and brand equity.



COCO MODEL

Company-Owned, Company-Operated
Voltverashop carries the operational burden. Partners focus exclusively on growth and revenue — a de-risked model built for scale.

A Partnership Built on Clarity

Voltverashop manages infrastructure, technology, and operations — so you 

invest your capital and energy where it counts: building your network and 

growing revenue.

Zero operational overhead for partners Proven systems from day one Scalable without complexity



EXPANSION STRATEGY

Warehouse Expansion Model
Every Nexus Warehouse seeds a self-replicating network — one flagship investment cascades into a multi-tier distribution ecosystem across the region.

Nexus Warehouse
Regional flagship hub 
seeding the network.

Metro Warehouses
City-level distribution nodes 

expanding reach.

Local Warehouses
Neighborhood fulfillment 
centers for coverage.

Swift Warehouses
Last-mile delivery nodes 
ensuring speed.

Each tier multiplies reach while maintaining operational quality — a proven flywheel for geographic and revenue growth.



INVESTMENT & RETURNS

Deposit & Commission Structure

Warehouse Deposit Commission

Voltvera Swift ₹2.5 Lakhs 10%

Voltvera Local ₹5 Lakhs 12%

Voltvera Metro ₹10 Lakhs 15%

Voltvera Nexus ₹25L – ₹2Cr 25%-40%



REVENUE MODEL

Revenue Sharing Architecture
Every transaction in the network generates layered commissions — rewarding partners at every tier as volume scales.

25%-40% —Nexus

Highest return for flagship investors managing regional operations.

15% —Metro

City-level commissions from multi-district distribution activity.

12% — Local

Neighborhood fulfillment commissions with consistent volume.

10% — Swift

Entry-level last-mile commissions with low capital requirement.



COMMISSION CALCULATION

Detailed Commission Earnings

Understanding the direct and indirect commission flows for each warehouse tier, based on an illustrative
sale of 15 machines at ₹35,400 each (total ₹531,000 sales value).

Direct Warehouse Commissions

Swift Warehouse

10% of ₹531,000 sales = ₹53,100

Local Warehouse

12% of ₹531,000 sales = ₹63,720

Metro Warehouse

15% of ₹531,000 sales = ₹79,650

Nexus Warehouse

25% of ₹531,000 sales = ₹132,750

Nexus Overriding Commissions
As the regional head, the Nexus Warehouse also earns overriding commissions from its subordinate 
warehouses' sales:

From Metro Warehouse Sales

10% of ₹531,000 sales = ₹53,100

From Local Warehouse Sales

13% of ₹531,000 sales = ₹69,030

From Swift Warehouse Sales

15% of ₹531,000 sales = ₹79,650

Total Overriding Commission

(₹53,100 + ₹69,030 + ₹79,650) = ₹201,780

Nexus partners benefit from both direct sales and an overriding commission structure
incentivizing growth across the entire distribution network.



COMMISSION CALCULATION

Detailed Commission Earnings - Expanded Example
Understanding the direct and indirect commission flows for each warehouse tier, based on an illustrative
sale of 20 machines at ₹35,400 each (total ₹708,000 sales value).

Direct Warehouse Commissions

Swift Warehouse

10% of ₹708,000 sales = ₹70,800

Local Warehouse

12% of ₹708,000 sales = ₹84,960

Metro Warehouse

15% of ₹708,000 sales = ₹106,200

Nexus Warehouse

25% of ₹708,000 sales = ₹177,000

Nexus Overriding Commissions
As the regional head, the Nexus Warehouse also earns overriding commissions from its subordinate 
warehouses' sales:

From Metro Warehouse Sales

10% of ₹708,000 sales = ₹70,800

From Local Warehouse Sales

13% of ₹708,000 sales = ₹92,040

From Swift Warehouse Sales

15% of ₹708,000 sales = ₹106,200

Total Overriding Commission

(₹70,800 + ₹92,040 + ₹106,200) = ₹269,040

Nexus partners benefit significantly from both direct sales and a robust overriding commission structure
, incentivizing growth across the entire distribution network.



EXAMPLE 

Buisness Expansion  
A single Nexus investment activates an entire state's distribution network —

Haryana demonstrates the model's replicable power.

Nexus Hub

1 flagship warehouse anchoring the Haryana region

Metro Network

Panipat, Hisar, Rohtak, Sonipat, Ambala, Jhajjar

Local Warehouses

Each Metro develops multiple Local fulfillment nodes

Swift Warehouses

Last-mile nodes for instant delivery across the state



WHY VOLTVERASHOP 

Why Partner With 
Voltverashop?

COCO Model

We own and operate. You invest and earn — zero operational complexity.

Complete Infrastructure

Office, warehouse, branding, and technology — fully provided.

High Commission Structure

Up to 40% commission — the highest in the sector.

Nationwide Scalability

A replicable model ready to scale across every Indian state.

Join Voltverashop and Build India's Next-Generation Smart 

Warehouse Network. Contact our partnership team to schedule your 

investor briefing.
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